
In addition to our regular review of financial 
markets, we chose to feature in this issue our 
very successful office complex in the Borough 
of Staten Island. That office began operations in 
1984 when its founder, Mario Giammarco, joined 
forces with Bernard Herold & Co., Inc.

Over the past 30 or more years, Herold’s office, 
and Mario Giammarco in particular, have become 
part of the fabric of Staten Island. He was Pres-
ident of its Rotary Club, Chairman of the Staten 
Island Chamber of Commerce, and currently 
serves on the Foundation Board at Staten Island 
University Hospital.

I know that he, and any one of the other staff 
members, would be pleased to welcome you at 
their Staten Island office at 1190 Hylan Blvd.

Best regards.

Larry Herold
President
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As the final quarter of the year begins, U. S. stocks 
sit in record territory. And they are not alone! Led 
by the 24-nation Emerging Market [EM] index 
that has advanced over 25% through the nine 
months of 2017, a number of the more mature 
stock markets likewise performed well during 
the year-to-date period.

Traders-investors essentially have ignored the 
political inaction of Washington, the sabre-rat-
tling with North Korea, and the likelihood that 
Federal Reserve actions ultimately will result in 
rising interest rates. Moreover, other than equity 
market strategists that worry about things like 
stock valuations, very few market participants 
seem to care that Price:Earnings ratios are signifi-
cantly above their long-term average. The positive 
argument has been that all of the above simply 
is “background noise” while the focus should 
have been on earnings growth…+13.9% and 
+10.3% respectively in the 1st and 2nd quarters 
of the current year. That view has prevailed as 
the market averages forged ahead a resounding 
14.2% through September. Also, October will 
provide investors with positive returns.

Notwithstanding some degree of waffling during 
the 3rd quarter, high growth sectors such as 
Information Technology and Health Care have 
paced the S&P 500 in terms of earnings growth 
and price performance. Interestingly, when one 
or two market segments began to lag, there was a 
noteworthy rotation to other groups of securities. 
The Energy and Financial sectors moved from 
near the bottom of the performance pile to the 
top during the month of September. Energy rose 
10% while the Financials were ahead by more 
than 5%. Those performance results compare 
with a 2% gain for the S&P 500 during the past 
month. In more recent weeks the Automotive 

and Trucking industries have led the market to 
new highs, perhaps in response to the devastating 
storms throughout the Caribbean and parts of the 
Gulf Coast.

Seemingly, there is almost nothing wrong with this 
picture of our financial markets. The economic/
political/valuation clouds remain on the horizon 
and have not deterred traders or investors from 
practicing their craft. Despite the likelihood that 
Q3 earnings growth will moderate to only 3.2%, 
the promise is for tax reform in 2018 whereby the 
official corporate tax rate may be cut from 35% 
to perhaps 20%. Yes, the Federal Reserve Board 
probably will increase interest rates in December, 
but the increment is expected to be only nominal. 
Thus business incentives to hire, produce and 
sell products and services should remain intact.

Fueled by margin debt that is more than three 
times the level existing prior to the 2008 crisis, 
traders-investors have been able to leverage their 
assets to great advantage. It is true that equity 
values likewise have increased, so the lending 
rate as a per cent of market capitalization is little 
changed. That may be calming news for bankers, 
but it would not prevent a wave of selling were 
it to occur. Given a stock market that is well into 
its ninth year of advance, our predilection is to 
err on the side of conservatism by maintaining an 
above-average cash reserve position.
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OUR COMPANIES

Bernard Herold & Co., 
Inc. is a registered broker 
dealer founded in 1972 by 
Bernard Herold. It is a mem-
ber of FINRA and SIPC and 
provides financial services 
to institutional and individual 
customers. BH & Co. has 
about $1 Billion in customer 
assets. Its offices are locat-
ed in Manhattan and Staten 
Island.

HEROLD ADVISORS, INC. 
was founded in 1975 also 
by Bernie Herold. It is an 
Investment Adviser regis-
tered with the SEC. Herold 
Advisors provides portfolio 
management services to in-
dividuals, business entities, 
trusts, estates, pension and 
profit sharing plans, charita-
ble organizations, founda-
tions and other institutions 
on a discretionary basis. In 
addition, Herold Advisors 
offers these services under 
a management account pro-
gram or a wrap‐fee program.

HEROLD INSURANCE 
AGENCY, INC. was found-
ed in 1987 and furnishes 
customers with fixed annu-
ities, life insurance and oth-
er insurance products.

Chart 1
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Among the distinguishing characteristics that have 
established our branch at or near the forefront of 
the broker/asset management sectors on Staten 
Island is its dedication to the financial planning 
process. Mario Giammarco, the manager of 
Bernard Herold & Co., Inc. in that borough, has 
staffed his branch with like-minded people. Their 
primary mission is to provide a planning service 
that goes beyond traditional portfolio manage-
ment. The accompanying charts exemplify the 
disciplined process that our Staten Island branch 
contributes to the overall operations of Bernard 
Herold & Co., Inc.

Additionally, Mario Giammarco believed that a 
full service investment company should be in a 
position to provide clients with various types of 
insurance products. With that thought in mind, he 
created Herold Insurance Agency, Inc. in 1987. 
Through an association with many of the highest 
rated insurance carriers, we can offer our clients 
life/health/disability/long term care insurance.

Another distinguishing feature of their service 
is the belief that client contact should be a two-
way street. Not only do they keep the door open 
at their office complex at 1190 Hylan Blvd. in 
Staten Island, but a concerted effort is made to 
visit with them at their home or office. Does this 
overall approach to financial planning/ investment 
management work? Based upon the growth in 
assets under management at our Staten Island 
office over the years, one would have to say “yes!”
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Achieving your
investment
objectives while
providing superior
customer service

LARRY HEROLD 
805 Third Avenue, 18th Floor 
New York, NY 10022
Tel: 212-371-3950
Fax: 212-543-5433

MARIO GIAMMARCO
1190 Hylan Blvd.
Staten Island, NY 10305
Tel: 718-720-1600
Fax: 718-720-5057

805 Third Avenue, 18th Floor 
New York, NY 10022

Included in the potpourri of IRA choices 
are the following:
• Traditional IRA
• Simplified Employee Pension
       (SEP) IRA
• Roth IRA
• Beneficiary/Stretch IRA

Whether it be establishing an IRA account, buy-
ing some form of insurance, or simply opening 
a regular stock/bond account, our associates at 
Bernard Herold & Co., Inc. can be helpful in 
getting you fully invested in your retirement plan. 
The so-called bottom line of retirement planning 
is BEGIN THE PROCESS!  

In the modern world of commerce, saving for 
retirement can be challenging. Most companies no 
longer offer pension plans to their employees. In 
their stead, 401(k) savings plans, or 403(b) plans 
for those in educational field, have become the 
norm. For the growing percentage of people who 
make their livelihood from freelancing, there are no 
formal savings plans. Yes, there is Social Security, 
but most people question whether those payments 
will be enough to provide a comfortable lifestyle 
for anyone. The answer probably is obvious.

While various insurance products, notably an-
nuities, can be useful supplements to individual/
family retirement income needs, some form of 
Individual Retirement Account [IRA] has been 
the preferred mode to build a fund of savings. 

RETIREMENT 101: IF YOU 
DO NOTHING YOU WILL 
HAVE NOTHING!


